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Hughes case study
[bookmark: _GoBack]A negotiable instrument refers to a signed document that promises a sum payment to a specified person (assignee). It can also be referred to as a formalized type of I Owe You (IOU).  The name of the payee must be included in the document. The maker of the document must sign a negotiable instrument. The four essential elements of a negotiable instrument are: must be written in pen or pencil, must contain the signature of the creator of the product, should contain either a promise or an order to pay money, and should be drafted without any condition. 
Henry Hughes promised to pay $2600 to Daniel Dalziel on completion of signboard advertisements for three months.  Since the instrument contains Hughes's signature, it is clearly written, and Hughes promised to pay it unconditionally, the instrument is negotiable. In the above case study, Daniel Dalziel is promised to be paid in a period of three months which makes it a negotiable instrument. 
